Pricing Strategies to Help You Launch

Regular Rate:  _________

Founding Member Rate: __________

Future Rate:  ___________




· Does the price attract my ideal member?
· Does the price reflect the financial outcome of the membership?
· Does the price reflect upon the promised outcome of the membership?
· Are there “hard costs” involved with the membership?
· How does my price compare to others?
· Does the price enable me to increase it later?
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